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How to Sell A Property In a Tough Market

“ Price is the determining factor in selling property” (wise old saying); however as we move
into tough times where the weather is forecast to be “rainy”, sellers will need to do more than
just adjust their prices. We outline below some areas that sellers should look at for a start,
however nothing will replace sound advice from Terra’s salespersons to result in a proper
sales and marketing plan to effectively sell your property.

1. De-Clutter: This one is simple. De-clutter everywhere; inside and outside. If it's taking up
space it is a potential candidate to be thrown out. The sellers need to make that all important
mental conversion from "home to live in" to "house for sale." Personal things are a big
distraction as you want the buyers to be able to visualize their own belonging in the house.

2. Repair: Buyers want everything working so don't disappoint them - dripping taps, broken
windows, leaking roofs, damaged walls and doors, etc, beg the question in the buyer's
mind...What else is broken or doesn't work?

3. Lots of Light: The last thing home buyers want to see is a dark home with all of the doors
and windows covered. Let the light in and open some windows to let in some fresh air. Room
deodorizers leave the impression of covering something up, as does a window that has the
blinds drawn.

4. Clean Windows: Buyers want to know and see the view they will have from every room -
don't make them look through dirty windows. If they do, the impression of a having great view
is literally going "out the window."

5. Kitchen and Bathrooms: Two of the most important rooms in the house. They must be
spotless and first class. Just cleaning up isn't going to be good enough - you need to "deep
clean" all counters, floors, cabinets and all the fixtures in the bathrooms. In the bathrooms
consider new fixtures or countertops and perhaps redoing the shower and tub enclosures. If
new fixtures are not in the budget you may want to consider having them refinished. Think
about having all the tile steam cleaned and make sure all grout is free from grease and dirt.

FEATURED PROPERTY

Carenage (T7788)

This is a lovely private property comprised of 4 bedrooms 3.5 bathrooms. There is a great
entertaining area with a beautiful view. This home is part of a gated community in a quiet
developing neighborhood with security patrol. It is fenced and wired for alarm, cable and
telephone ready with parking for 5 cars. Price Reduced!!!

Price $ 2.75M

Important Notice
Information provided is accurate at the time of publication.
All prices are quoted in TT$.
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DEVELOPMENTS

Malabar, Arima (T10029)

Saints Gardens offers 42 lots with houses which is part of a well established
neighbourhood with good infrastructure, within close proximity to the Arima Town Centre
and easy access to schools, hospitals, places of worship, banks and other social amenities.
Prices vary with lot sizes that range between 5000 sq. ft and 7000 sq.ft.

Price on Request

Cascade (T10070)

New well constructed townhouses within a secure walled compound. Parking for 2 vehicles.
All bedrooms are en suite and air-conditioned. Security alarm with intercom installed. Each
townhouse has a 1000 gallon water tank and water pump. Gypsum ceilings with hard
surface counter tops and ceramic floors.

Price $2.3M

Spring Bank Avenue

How to Sell A Property In a Tough Market Cont’d

6. Odors: Absolute deal killers are cigarette or pet odors. If this is a problem - have the drapes, carpets and furniture professionally
cleaned and please..."no smoking" in the house. Also, cooking odors are not a good thing. The best bet is to always for plan fresh air.
Often a little lemon oil mixed with water in a spray bottle used lightly used will add just a bit of freshness without overpowering the
house.

7. Paint: A fresh coat of paint on the outside or inside is an excellent way of freshening up your home. Be sure to use neutral colors and
avoid accent painting. Don't try and guess what a potential buyer will like. In most cases they should use a professional painter because
it's always a bigger job than most people think.

8. Yard Work: Deal with overgrown bushes, shrubs and trees. Everything in the yard needs to be trimmed, watered, manicured and
"living." Remove everything lying around the yard including sports equipment, boats, trailers, toys, etc. You may also add some color by
placing some annuals in planters in the back as well as in the front. Curb appeal makes that all important "first impression."

9. Furniture: The bottom line... less is best. If it's old, worn or dated, you should put it in storage. Remember that you are setting a stage
and the actor needs to be the house - not their furniture.

10. Hardwood Floors: Hardwood floors can be a huge plus for buyers unless they look like a 20 year old basketball court. It may be a
great investment to have them all refinished - but keep in mind that it's not a simple weekend project.

No one needs to remind sellers that today's market is a challenging one. In fact, there is approximately 11 months of inventory on the
market at this time, giving buyers a wide selection. So if you are considering putting your property on the market give us a call and we
will arrange a confidential appointment with one of our experienced agents to help you get the best possible price, in the shortest
possible time with the least problems to you.

Call us ... We Know Trinidad
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RENTAL PROPERTIES

Barataria (T10065)

8202 sq ft of open plan office space.
High visibility, easy access, in a
secure office building. Some
parking available and more can be
rented. AC, ample washrooms, 2
entrances. Newly refurbished
ground floor space.

Price $10psf

Port of Spain (T10063)

Class “A” Office building in prime
location. Ground and First will be
available May 09, furnished if
required.

Price on Request

Curepe (T10013)

Warehouse complex comprising
23,544 sq.ft with container parking
in secure compound and air
conditioned office. Good location for
a distribution center.

Price $ 60,000

Chaguanas (T9925)

Brand new 3 story, centrally located
building. This property includes
covered parking for 12 vehicles,
central AC and suspended ceilings.
Price $8.00psf

Montrose
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St. Clair (T9967)

Beautiful 3-bed/3-bath home set on
6900 sg. ft. in central location.
Property is exquisitely landscaped,
fully secured, open plan living area,
a/cin all

Price $4,000US

Maraval (T9883)

Recently renovated and newly
furnished this property comprises 2-
bed/ 2-baths with lovely views all the
way down to Port of Spain.

Price $2,800 US

Port of Spain (T6956)

Newly refurbished 2000 sq.ft. office
building in high traffic location.
Includes parking for 3 cars.

Price on Request

Montrose (T9722)

New building in high traffic area.
Includes A/C and approx 25 parking
spots. A great place for professional
offices.

Price $9.00psf






